
A proactive approach
At Families & Founders Private Wealth Partners, we 
recognize that founder wealth is inherently unique, 
dynamic, and complex. Our team acts as a dedicated 
wealth partner, bringing global institutional resources 
to a personalized, 
boutique setting.

Through continuous multi-scenario planning, active 
risk management, and structured family guidance, 
we empower founders and their families to make 
confident, well-informed decisions at every 
milestone. This helps to ensure that the wealth you 
built continues to work for your family’s future 
across generations.
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Tax advantage strategy for founders—
Qualified Small Business Stock (QSBS)
How we help multi-generational founder families secure 
their legacies with comprehensive estate and tax planning strategies

Challenge
Rapid enterprise growth often 
creates concentrated equity 
positions with minimal estate 
structures, leaving some founder 
families exposed to unnecessary 
market volatility and heavy estate 
tax liabilities. 

As buyout windows approach 
quickly, founders and their families 
require rapid, highly specialized 
guidance to structure assets and 
navigate complex tax landscapes 
before deal close. 

Our review of equity structures 
can help uncover strategic trust 
opportunities to multiply Section 
1202 QSBS tax exemptions, 
align multi-generational family 
governance, and secure long-term 
philanthropic goals.

Strategy
We help analyze business structures and 
can coordinate directly with specialized 
tax attorneys to establish proper corporate 
attestations and validate Section 1202 
QSBS eligibility.

We review multi-trust strategies tailored to 
your family’s dynamic, balancing wealth 
transfer to future generations with ongoing 
cash flow and philanthropic goals.

We analyze optimal share allocation for 
each structure, maximizing tax-exempt 
proceeds while preserving flexibility for 
future liquidity events.

We establish structured liquidity plans, 
ensuring post-exit capital continually 
fulfills multi-generational vision, personal 
values, and long-term wealth priorities 
across milestones.

Working directly alongside your dedicated 
legal, tax, and investment banking teams, 
we coordinate all moving parts well 
before liquidity events occur, eliminating 
execution silos and help protect value.

Outcome
Founding teams and their families 
gain complete clarity and 
confidence across their entire 
balance sheet through every 
phase of growth, knowing their 
QSBS tax exemptions and long-
term estate structures are fully 
optimized.

By establishing proactive, 
multi-trust frameworks before 
deal close, client families 
can successfully shelter 
significant liquidity proceeds 
from unnecessary tax drag, 
unlocking meaningful capital for 
generational wealth, philanthropy, 
and future ventures. 

Ultimate success extends beyond 
tax savings; clear family goals help 
ensure that capital aligns with 
shared values, empowering 
next-generation leaders across 
every milestone.
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This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent the performance of any specific investment or financial 
advisory program. Each client’s circumstances may be different. There is no guarantee of the future success of any of the strategies discussed.

This is not a solicitation to purchase or sell investments. Any information presented is general in nature and not intended to provide individually tailored investment advice. The strategies and/or investments 
referenced may not be suitable for all investors as the appropriateness of a particular investment or strategy will depend on an investor's individual circumstances and objectives. Investing involves risks and 
there is always the potential of losing money when you invest. 

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal counsel and/or your accountant or tax professional 
regarding the legal or tax implications of a particular suggestion, strategy or investment, including any estate planning strategies, before you invest or implement.

Trust services are provided by UBS Trust Company, N.A. or another licensed trust company. UBS Trust Company, N.A. is an affiliate of UBS Financial Services Inc. and a subsidiary of UBS AG. Trust 
investments are not deposits or other obligations of, or guaranteed by, UBS Trust Company, N.A. or UBS AG or any of their affiliates. Trust investments involve investment risks, including possible loss of the 
principal.

Certified Financial Planner Board of Standards Center for Financial Planning, Inc. owns and licenses the certification marks CFP®, Certified finanCial Planner®, and CFP® (with plaque design) in the United States 
to Certified Financial Planner Board of Standards, Inc., which authorizes individuals who successfully complete the organization’s initial and ongoing certification requirements to use the certification marks. 
CIMA® is a registered certification mark of Investment Management Consultants Association Inc. doing business as Investments & Wealth Institute® in the United States of America and worldwide.

For designation disclosures, visit ubs.com/us/en/designation-disclosures.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services 
in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate 
arrangements. It is important that you understand the ways in which we conduct business, that you carefully read the agreements and disclosures that we provide to you about the products or services 
we offer. For more information, please review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy. 

UBS Financial Services Inc. does not provide legal or tax advice and this does not constitute such advice. UBS strongly recommends that persons obtain appropriate independent legal, tax, and other 
professional advice.

Private Wealth Management is a segment within UBS Financial Services Inc., which is a subsidiary of UBS Group AG. © UBS 2026. All rights reserved. The key symbol and UBS are among the registered 
and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS Group AG. Member FINRA/SIPC. ED_10092026-6 
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