
The situation
Our client is the Founder and CEO 
of a company that was in the midst 
of closing the first tranche of a 
$100 million Series C funding. He 
introduced our team to his CFO 
to discuss the company’s cash 
management approach and to help 
determine if it could be enhanced.

Up to that point, the prospect of 
enhanced yield and a more robust 
approach to cash management had 
not been a priority. Now, our client 
wanted to ensure that he and the 
company were being wise stewards 
of their soon-to-be raised capital.

The strategy 
Our team met with the company CFO to discuss their existing Investment Policy Statement 
and assess the cadence of expected cash flow and various concerns that were top of 
mind. Four goals were promptly identified during this and subsequent conversations:  
1) potential for greater yield while maintaining focus on daily liquidity, operational needs 
and preservation of capital; 2) portfolio diversification aligned with their concern for 
greater yield; 3) adoption of a well-constructed Investment Policy Statement (IPS) focused 
on yield and diversification; and 4) providing the CFO, Controller and their teams with 
finger-tip access to an array of on-demand, detailed and compliant reporting capabilities.

Our team was agnostic and presented various cash management solutions. Specifically, 
we offered an introduction to multiple cash management teams inside and outside of UBS. 
We assisted our client in reviewing various cash management groups to assess the integrity 
and robustness of the company’s preexisting IPS. Recurring feedback from those vying 
for the cash management mandate showed us that various segments of the IPS could be 
improved upon for the benefit of the company and its fiduciaries.

In the end, the client hired UBS’s Asset Management (AM) to manage the assets 
and our team services the relationship from a banking and portfolio commentary 
standpoint. Additionally, AM’s portfolio managers avail themselves to the client by 
phone and in-person.

The result 
We moved the needle for the client in a 
meaningful manner. Portfolio yield increased by 
approximately 150 basis points. This incremental 
income enhanced portfolio income by more than 
$1 million. Today the UBS portfolio is robust and 
diversified. It is allocated to A-rated or better 
fixed income instruments and, per their IPS, 
maintains a portfolio duration of less than 0.30.

On-demand reporting capabilities are provided 
(at no charge) to our client through AM’s 
relationship with a leading third-party provider. 
They offer robust web-based investment 
portfolio accounting, reporting and reconciliation 
services for institutional clients overseeing more 
than $3 trillion in assets.
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This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent the performance of any specific investment or financial 
advisory program. Each client’s circumstances may be different. There is no guarantee of the future success of any of the strategies discussed.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services 
in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate 
arrangements. It is important that you understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services 
we offer. For more information, please review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy. 

UBS Financial Services Inc. does not provide legal or tax advice and this does not constitute such advice. UBS strongly recommends that persons obtain appropriate independent legal, tax, and other 
professional advice.

Private Wealth Management is a division within UBS Financial Services Inc., which is a subsidiary of UBS Group AG. © UBS 2024. All rights reserved. The key symbol and UBS are among the 
registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS Group AG. Member FINRA/SIPC. VIP_03062024-8    Exp.: 03/31/2025


