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Chrysalis Wealth Partners empowers families and their businesses to navigate
financial complexity and uncertainty with confidence
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Our wealth management capabilities for business owners
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Exit planning — a successful exit strategy
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Exit Planning - The CEPA® Value Acceleration Process’

The Value Acceleration Process provides a framework to help business owners with Exit Planning

DISCOVER

Go to
Advanced

Value
Creation

PREPARE DECIDE

Personal & Financial
Planning

Business Improvements

Initiate
Selected
Transaction

This De-Risking stage is designed
to be completed over two to six
months to ready the business and
the owner for transition. The
Strategic Framework should be
used if the goal is longer-term
strategic growth.

Program

4 Key milestone

% UBS *The Value Acceleration Process and the Certified Exit Planning Advisor (" CEPA") designation are copyrights of the Exit Planning Institute. 4



Our wealth planning process for a liquidity event

Appropriate wealth planning before & after a liquidity event can potentially result in considerable savings. Start early.

Pre-Liquidity Event Planning Post-Planning
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Build a Team of Develop a
Professionals* Financial Plan

Engage Your Align Proceeds
Family with Your Plan

Discover goals,

: : . Potentially maximize Plan for the ' i
Coordinate advice  model scenarios, y fHrgoelie for. i aft_er .Orga.n '2€ your

net proceeds to you  unexpected and  sale, establish family financial life into
across a wealth analyze : . o
: . and the people & protect against risk. governance, prepare  three key strategies:

MEICER, €7, Efe ComsIe ErEilions, causes you care Establish heirs, educate Liquidity. Longevit
estate attorney assess trade-offs, y : R quidity. gevity.

stress test about most contingency plans communicate Legacy.

Your Curated UBS Coverage Team & 3 Party Professionals

*Many of these professionals may not be employed by UBS Financial Services or its affiliates.

% UBS Timeframes may vary. Strategies are subject to individual client goals, objectives, and suitability. This approach is not a promise or guarantee that wealth, or any financial
results, can or will be achieved. 5



Liquidity. Longevity. Legacy. (3L) framework

The next
i Lo 3-5 years
Liquidity
Cash flow for
short-term
expenses

To help maintain your
lifestyle

5 years -
lifetime

Longevity

For longer-
term needs

To help improve your
lifestyle

Now —
beyond your

Legacy lifetime
For needs that

go beyond
your own

To help improve the lives of
others

Timeframes may vary. Strategies are subject to individual client goals, objectives, and suitability. This approach is not a promise or guarantee that wealth, or any financial results,

% UB S can or will be achieved.



Corporate cash management - liquidity strategy framework

Manage interest rate risk;
immunize cash flows
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Our new client engagement process
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Discovery
Meeting

Through deep conversation,
we capture what's
important to you

Your goals, concerns & considerations

The people & causes that matter most

Your current wealth planning

Your key financial information

A professional intro to UBS & our team

L

Presentation
Meeting

We discuss our assessment,
observations and proposed
engagement

Our preliminary wealth assessment
Summary of key observations & issues
Our custom planning offering
Key deliverables overview
Proposed meeting timeline

Proposed flat fee-based planning cost

Engagement

Decision

We mutually define
engagement, agree and
move forward

Address follow up questions
Mutually determine fit

Define engagement scope & cost
Gain mutual commitment

Administrate engagement

UB S We offer fee-based financial planning services as an investment advisory service that creates a fiduciary relationship under the Investment Advisers Act of 1940. Please reference the
"Financial Planning Services Agreement" & Disclosure Brochure which sets forth the terms and conditions under which UBS will provide you with financial planning services.



Confidence to pursue your goals

Connection

Our personal experiences, values and professional mission align to create strong client connections

Chemistry
6% We look beyond your finances to understand what is truly important to you

Commitment
@ We go the extra mile to meet your needs. We'll challenge the proverbial “no” when "yes” may be the answer

Congruency

We personally invest alongside our clients resulting in greater alignment of interests

Communication
Our well-defined service model ensures you receive the information, insights, and transparency you deserve

Credentials

Our team is synergetic with breadth & depth, unique specializations, and designations that hallmark professional excellence

3 UBS



Contact Information

Chrysalis Wealth Partners

UBS Financial Services, Inc.

12220 El Camino Real, Suite 400

San Diego, CA 92130

Tel. 888-468-0320, Fax 888-844-0235
International 858-947-7128

advisors.ubs.com/cwp
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Disclosures

The information in this discussion has been prepared by, and reflects the opinions and various investment views of, the speaker. UBS Financial Services Inc. has not
independently verified such information and does not guarantee its accuracy or completeness. This information is being provided to you for your information
purposes only and does not constitute a recommendation or an endorsement by UBS Financial Services Inc. of the author, the securities or views stated herein. Any
specific securities discussed should not be considered a recommendation or solicitation to buy or sell any particular security. You should not assume that any
investment in any of the securities was or will be profitable. The strategies and/or investments referenced may not be suitable for all investors as the
appropriateness of a particular investment or strategy will depend on an investor's individual circumstances and objectives. Investing involves risks and there is
always the potential of losing money when you invest.

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal counsel and/or
your accountant or tax professional regarding the legal or tax implications of a particular suggestion, strategy or investment, including any estate planning
strategies, before you invest or implement.

Borrowing using securities as collateral entails risk and may not be appropriate for your needs. All loans are subject to credit approval. For a full discussion of the
risks associated with borrowing using securities as collateral, you should review the Loan Disclosure Statement that was included in your application package.
Neither UBS Financial Services Inc. nor UBS Bank USA provides legal or tax advice. You should consult your legal and tax advisors regarding the legal and tax
implications of borrowing using securities as collateral for a loan.

Important information about brokerage and advisory services.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered
investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and
distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you understand the ways in which we conduct
business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more information, please
review the client relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy. In providing financial planning
services, we may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. The nature and scope of the services are
detailed in the documents and reports provided to clients as part of the service. Financial planning does not alter or modify in any way a client’s existing account(s)
or the terms and conditions of any account agreements they may have with UBS.

UBS Wealth Way is an approach incorporating Liquidity. Longevity. Legacy. strategies that UBS Switzerland AG, UBS AG and UBS Financial Services Inc. and our
advisors can use to assist clients in exploring and pursuing their wealth management needs and goals over different timeframes. This approach is not a promise or
guarantee that wealth, or any financial results, can or will be achieved. All investments involve the risk of loss, including the risk of loss of the entire investment.
Timeframes may vary. Strategies are subject to individual client goals, objectives and suitability.

Asset Allocation does not guarantee a profit or protect against a loss in a declining financial market.
Banking and lending services are provided by UBS Bank USA, a subsidiary of UBS Group AG. UBS Bank USA, Member FDIC, NMLS no. 947868.
Institutional investment banking services are provided by UBS Securities LLC, a subsidiary of UBS Group AG. Member FINRA/SIPC

©UBS 2023. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS Financial Services Inc. is a subsidiary
of UBS AG. Member FINRA/SIPC.

Review Code: 152306141
Expiration: 10/31/24
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