
Involving a financial advisor in the 
exit planning process is a critical 
component to ensuring a successful 
transition of your business. 
A financial advisor can help you feel 
confident that the post-sale proceeds 
will be sufficient to create 
a sustainable cash flow for life. 
A financial advisor will also help you 
understand the personal financial 
implications of all your exit options 
and the associated trade-offs for 
each. A financial advisor will also help 
you plan for life after exit as a means 
to ensure a successful transition for 
you and your family.

The role of a financial advisor  
in exit planning

•   Assesses how financially dependent 
you are on your business proceeds.

•   Prepares you personally for 
the transition.

•   Helps you understand how income 
and retirement planning is critical  
to your success.

•   Educates you on how to bridge the 
wealth gap if your business is not 
worth enough to exit right now.

•   Shows you how planning in  
advance could minimize taxes.

•   Guides you in planning for life after 
exit that considers both active and 
passive use of your time and capital.

What are the exit planning 
deliverables that you should  
expect from your financial advisor?

•   Wealth gap analysis. Quantifies the 
difference between what the business 
owner needs to get from the sale of  
the business and how much the 
business is currently worth.

•   Personal cash flow plan. Five-year  
plan based on a post-sale budget  
and longer term wish list.

•   Long-term financial plan. Goals-based 
plan that considers liquidity, longevity 
and legacy objectives but also 
incorporates multiple stress tests for 
a range of after-tax proceeds, deal  
terms and long-term goals of the 
business owner and his or her family.

Monetizing 
your life’s 
work
Selling your business requires  
an experienced advisor 
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Neither UBS Financial Services Inc. nor any of its employees provide tax or legal advice. You should consult with your personal tax or legal advisor 
regarding your personal circumstances.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage 
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that 
clients understand the ways in which we conduct business, that they carefully read the agreements and disclosures that we provide to them about 
the products or services we offer. For more information, please review the PDF document at ubs.com/relationshipsummary. For designation 
disclosures, visit ubs.com/us/en/designation-disclosures.

Private Wealth Management is a division within UBS Financial Services Inc., which is a subsidiary of UBS AG. © UBS 2021. All rights 
reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC. FS_Helios exit planning_v6

Meryl Spigelman, CEPA®

Senior Vice President– 
Wealth Management  
Private Wealth Advisor 
Certified Exit Planning Advisor®

meryl.spigelman@ubs.com

Our team brings over 25 years of experience in both the for-profit and nonprofit 
worlds. We help serial entrepreneurs, business owners and their families make 
informed decisions so they can leverage the value of their largest and most 
important asset—their business—to create a legacy for the people and causes they 
care most about. We focus on combining business transition advice with impactful 
personal planning conversations to help our clients navigate business, financial and 
personal issues during important transition points in their lives.

The Helios Group
UBS Financial Services Inc.
Private Wealth Management 

550 Biltmore Way, Suite 1100 
Coral Gables, FL 33134 
305-507-3787

ubs.com/team/theheliosgroup

2 of 2


